






Drivers of Blue Sky Multiples

Source: Kerrigan Advisors
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Demand Rebounds in CARB States – Reversing Trend

Source: Automotive News, Kerrigan Advisors’ Research

Percent of Total Transactions in CARB states
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Construction Costs Continue to Rise

Source: Federal Reserve Bank of St. Louis

Producer Price Index by Commodity: Metals and Metal Products: Cold Rolled 
Steel Sheet and Strip, Index Jun 1982=100, Monthly, Not Seasonally Adjusted



Non-Compliant Real Estate Results in 
Discounted Blue Sky Multiples

Source: Kerrigan Advisors

2024 Kerrigan Dealer Survey Results
How do you expect real estate and property investment requirements by the 

OEM, including EV infrastructure, to impact future dealership profits?
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Kerrigan Advisors’ Blue Sky Multiples – Q3 2025
Kerrigan Advisors’ Third Quarter 2025 Blue Sky Multiples & Analysis: Non-Luxury



Higher Sales Per Franchise = Higher Blue Sky Multiple

Source: Kerrigan Advisors, Automotive News

High-End Blue Sky Multiple (Q3 2025) vs. Sales per Dealership (TTM 2025)



Kerrigan Advisors’ Third Quarter 2025 Blue Sky Multiples & Analysis: Luxury

Kerrigan Advisors’ Blue Sky Multiples – Q3 2025



Generally Higher Sales per Franchise = Higher Multiple

Source: Kerrigan Advisors, Automotive News

High-End Blue Sky Multiple (Q3 2025) vs. Sales per Dealership (TTM 2025)



Source: Moody’s Analytics, Wall Street Journal

Cumulative Excess Savings by Income Level
$ in Trillions

High-End Consumer Still Financially Strong 










	Slide Number 1
	Slide Number 2
	Slide Number 3
	Slide Number 4
	Slide Number 5
	Slide Number 6
	Slide Number 7
	Slide Number 8
	Slide Number 9
	Slide Number 10
	Slide Number 11
	Slide Number 12
	Slide Number 13
	Slide Number 14
	Slide Number 15
	Slide Number 16
	Slide Number 17
	Slide Number 18

